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MSM Immigration Products 
 

 

 

 

 

MSM Group offers three layers of support to persons or businesses who want to move to Switzerland: 

- The cost efficient basic product “MSM Market Screen” 

- Individually priced tailor made Services and 

- A full service pack “MSM & Mercator Swiss Living” in Cooperation with Mercator Management 

GmbH (www.mercator-management.de) 

 

 

 

MSM Group AG 
Stadthausstrasse 12 
CH-8400 Winterthur 
Switzerland 

Tel. +41 52 269 21 00 
Fax +41 52 214 14 00 

swissconnect@msmgroup.ch 

www.msmgroup.ch 
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1. MSM Market Screen 

MSM performs a standardised search according to the following agreement: 

MSM Market Screen - Agreement 

between MSM Group AG, Stadthausstrasse 12, 8400 Winterthur 
Tel. +41 52 269 21 00, Fax +41 52 214 14 00, marketscreen@msmg.ch MSM 

and (Name, Address, email)_______________________________________________ 
______________________________________________________________________ 
______________________________________________________________________ Client 

1. The client hereby mandates MSM to search for opportunities to acquire (the “target”): 
_______________________________________________________________________________
_______________________________________________________________________________
_______________________________________________________________________________
_______________________________________________________________________________ 

2. MSM will do weekly screens of the relevant online and offline market places and send 
summarising reports to the client as often as an object appears to match the client’s requirements 
as described above. The reports will be delivered in ______________ language. 

3. The client will pay for this activity a monthly screening fee of CHF 100.- plus a reporting fee of 
CHF 100.- per report delivered. In the case that one of the targets reported will be acquired by 
the client, MSM will receive from the client a commission of 3% of the total consideration. 

4. The client will pay an upfront balance of CHF ____________ by (please cross) 
O bank transfer          O Eurocard          O Visa          O Diners          O Amex 

Exact name on Card: ___________________________________ 
Card Nr: ___________________________ Expiry: ___________ Control Number: __________ 

MSM deducts the fees from the client’s balance and delivers a monthly statement. MSM continues 
its work as song as a balance is outstanding and the client has not terminated the mandate. 

5. Each party may terminate this mandate at any time with immediate effect. A remaining balance 
will be paid back to the client within 30 days. Commissions for reported targets will remain due, 
even if the acquisition happens after termination of this agreement. 

6. The present agreement contains all arrangements between the parties in this matter and can be 
amended or changed only in writing. 

7. This agreement is governed by Swiss law. Place of performance, foreclosure and exclusive place 
of jurisdiction for any kind of procedures is Winterthur, Canton Zurich, Switzerland. 

 

Winterthur, _____________ 

 

___________________________________ ___________________________________ 
MSM Client 
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2. MSM Individual Services 

MSM Group supports clients based on their individual needs with tailor made services: 

Personal Services  Flat Fee Success Fee 
Visa (1)    
Residency: Search for job or 
company to get residency 
permit, incl. legal transaction 
support, excl. Due Diligence 

Active Search: MSM website, 
internet, networking, press, 
advertising, visits 

2’500 per month 1.5% of purchase price or 
yearly salary 

Passive search: MSM 
website, passive networking 

 3% of purchase price or 
yearly salary, min. 50’000 

Residency: Special cases, e.g. retired or HNI following 
individual activity program 

300 (associate) / 400 
(partner) per hour  

 

Family office 1% of assets involved, min. 10’000 per year 
Business Contact Services 
Search for Importer or other 
business partner 

Active Search: MSM website, 
internet, network, press, 
advertising, visits 

2’000 per month 0.1% of business volume 
during 3 years 

 Passive search: MSM website  0.25% of business volume 
during 3 years 

Financial Services 
Introduction to Swiss bank  1’000 (one time) 0.5% of highest amount 

deposited during first 3 years 
Asset Management Passive (cost minimised 

index investing) 
0.25% of assets, min. 10’000 
per year 

If performance over 5% 
p.a.: 25% of surplus 

 Active (2)  
Fiduciary, trust and escrow 
services 

Upfront fee: 10’000 Yearly fee: 1% of assets 
involved, min. 20’000 

 

Searching Mandates 
Individual search for Swiss 
real estate or a Swiss 
company to buy 

Individual Search (3 for real 
estate): Website, internet, 
network, press, advertising, 
visits 

5’000 for 4 months which will 
be included in success fee 

3% of purchase price 

Corporate Services 
  Passive Company (holding 

bank assets, IPR or similar) 
Active Company (industrial 
holding, business operating 
or similar) 

Creation of Swiss Company excl. notary and registrar (up 
from 1’000) 

5’000 (one time) 5’000 (one time) 

Maintenance Domicile, accounting, 
reporting, general Assembly 

10’000 per year up from 20’000 per year 

Board Membership  15’000 per year up from 25’000 per year 
Legal Services: Swiss and international Business Law, up from CHF 320 per hour (by the law firm Martin Attorneys at Law) 
Including negotiations, legal documenting, transaction support, representation at authorities and courts 
Office Services (including use of infrastructure, meeting room. basic secretarial services) 
Domicile 300 per month * 
Working space in common office 1’000 per month  
Own office 2’500 per month  
Secretariat 100 per hour  
Communication Services (4) 
Personal or corporate communication concepts, communication coaching and support, iaising with politicians and VIP* 

Performed by our specialised Partners: (1) SQ Travel (2) Bank or Asset Manager (3) Vostok-Zapad Group (4) Comunet GmbH 
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Terms and Conditions for Individual Services: 

1. Our business policy is to act only in completely transparent situations. We need to get all relevant 

information before starting business cooperation as well as during the relationship. 

2. Information and documentation needed for starting a business relationship: 

 Certified passport copy or personnel meeting of/with client and all persons involved, corporate 

documents if corporations are involved 

 information about the client’s personal, family and educational background and business and 

political activity 

 precise declaration of origin and purpose of all values involved in the business relationship 

 description of the desired services and their purpose, environment and future development 

 in some cases sellers of real estate or companies may ask for evidence of funds available 

3. The listed prices are basic average assumptions of the lowest possible pricing and may vary from 

case to case. The exact applicable rates will be offered on an individual base. All prices include our 

work pr the use of our infrastructure. Expenses (as far as authorised by the client in advance) are 

to be paid additionally. 

4. In cases of active search, the list of activities will be proposed and agreed upon. Passive search 

means that it is completely up to MSM’s free discretion whether and how much effort is invested. 

Procedure: You contact us and submit the information as requested above. We may then ask for 

additional information or documentation and then send you precise offers and drafts of the respective 

agreements.  

3. MSM & Mercator Swiss-Living 

The product “Swiss-Living” by Mercator (www.mercator-management.de) aims at obtaining a right of 

residence and employment in Switzerland for wealthy individuals all over the world. 

This goal is reached by the following procedure: Individuals, who wish to live in Switzerland, have to 

present to Switzerland an economic advantage, as for example in the form of the creation or the 

preservation of jobs: By the acquisition of a Swiss enterprise the foundation and the most important 

prerequisite for living and working in Switzerland is created. The client, receives a full-service-package 

including legal and administrative work, the whole acquisition procedure and the management of the 

company during five years. 
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The procedure for this purpose in a summary is the following: 

1. Client contacts MSM (Phone for Russian speaking clients: +41 269 21 55 or 

swissconnect@msmgroup.ch) and confirms that he is willing and able to invest EUR 2.5 mio or 

more to acquire an enterprise in Switzerland. 

2. Personal meeting in Switzerland, exchange of information 

3. Research by MSM about whether client meets in principle the requirements for the acquisition of 

a suitable enterprise in Switzerland and therefore is principally entitled to receive a residence and 

a work permit 

4. Signing of three contracts (skeleton contract, Mercator-Fund-contract and MSM-services-contract) 

5. Client transfers EUR 0.5 mio to a Mercator-Fund-account at a Swiss Bank, established exclusively 

for client. From this amount, all the arising costs are paid within the next five years (beginning 

with the search for a suitable enterprise, the costs for the enterprise’s rating, the appointment of 

a new management, up to the controlling of the enterprise and the successful residence permit, 

et cetera). 

6. The contracts have a minimum duration of five years. Client or his trustee will become the only 

limited partner of a „Mercator-MittelstandsInvest GmbH & Co. KG” registered in Germany. 

7. Within the time period of twelve months Mercator will propose at least two enterprises at a 

purchase price of EUR 2 mio or more (limit given by client). 

8. Should client reject all proposed enterprises, the contracts will end. The paid EUR 0.5 million will 

be refunded, deducting an overall reimbursement of costs and expenses of EUR 75'000 plus 19% 

VAT. 

9. Parallel to the acquisition procedure, the application for the residence and work permits will be 

submitted, and only after a positive official reply from the Swiss official authorities the enterprise 

will be purchased.  

10. The enterprise may then receive a new management and it will permanently be controlled and 

directed by Mercator within the next five years. The expected return on investment is between 

5% and 15% per year 

11. MSM and Mercator will feel honoured to take on client’s other tasks beyond the above-mentioned 

services like for example the search and the finding of real estate, legal work for the target etc. 
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